
Credits  

MKTG 3104: Marketing Management
MKTG 4204: Consumer Behavior (Pre: MKTG 3104)
MKTG 4454: Sales Force Management (Pre: MKTG 3104, 4204, 4554)
MKTG 4554: Principles of Professional Selling  (Pre: MKTG 3104)
MKTG 4774: Advanced Professional Selling (Pre: MKTG 3104, 4204, 4554) 

MKTG 4254: Product and Price Management (Pre: MKTG 3104, 4154, 4204) 
MKTG 4264: Analytics for Marketing (Pre: MKTG 3104, 4154, 4204) 
MKTG 4354: Channels and Logistics (Pre: MKTG 3104, 4204; BIT 2405, 2406) 
MKTG 4404: Field Practicum in Marketing 
MKTG 4604: Retail Management (Pre: MKTG 3104) 
MKTG 4974: Independent Study
CHE/MKTG 4144: Business and Marketing Strategies for the Process Industries (Pre: ECON 2005) 
CMST 3064: Persuasion (Pre: COMM 1014) 
CMST 3124: Interpersonal Communication 

Professional Sales Minor 
or student date of entry under UG catalog 202 -202

Application to the minor in Professional Sales is open to all university students  with at least a 2.50 GPA   


